The Six Steps to Solid Sales Success™ 

Presented by Dan Goldberg

· Increase effectiveness in the selling process

· Build a better, more profitable sales business

· Gain a new perspective on the selling process

· Develop a system that will enable sales reps to attain better control of their sales and improve sales results

The program will enable attendees to understand buyers’ and sellers’ perspectives, set objectives, learn how to get prospects, build the right bridges, understand who each person in the process is, how they act and what they do, learn how to find clients’ and prospects’ needs, stresses and distresses, how and when to ask questions, listen, learn, close and much more.

Dan Goldberg is a nationally recognized business developer, master marketer, speaker, trainer, and coach.  He has been the subject of stories in Newsweek, Business Week, Playboy, Successful Business, major newspapers and on Good Morning America.  Dan founded and owned a national retail chain, as well as a successful manufacturing firm.  He is an adjunct faculty member of the Smeal College of Business, Penn State University.
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